
Tan Hong Hueong
	Contact Details

	Address
: 36,JLN EJ 1/5, TMN EHSAN JAYA, JOHOR BAHRU, 81100 Johor, 
Telephone No.

: 07-3559582
Mobile No. 

: 0127736642

Email


: oswaldthh@gmail.com


	Personal Particulars

	Age


: 31 years 5 month(s)
Date of Birth

: 16 Oct 1977
Nationality

: Malaysian
Gender


: Male
Marital Status

: Married
IC No.


: 771016-07-5097


	Qualification

	
Qualification

: Bachelor of Science (Hons)
Field of Study

: Biomedical
Major


: Biomedical Technology

Institute/University
: University of Malaya, 

Grade


: Grade B/2nd Class Upper

Graduation Date
             : Jan 2001


Qualification

: EMBA
Field of Study

: Business Studies/Administration/Management

Major


: GENERAL MANAGEMENT

Institute/University
: UNITED BUSINESS INSTITUTE, 

Grade


: Grade B/2nd Class Upper

Graduation Date
             : Dec 2008

 
Certification
· Style in Selling (2006)
· Professional Selling Skills® Rx (2005)

· Certificate of Entrepreneur Sales and Marketing (2002)



	Experience

	
Company Name
             : SOLVAY PHARMA
Position Title

: SENIOR PRODUCT SPECIALIST

Duration

             : Jan 2004 - Present

Monthly Salary

: -

Work Description: 
Job Responsibilities:
1. Maintain good relationship existing private hosptals and government customers.

2. Achieve and exceed company monthly and quarterly budgets.

3. Providing clinical update to O&G's, Cardiologists, Physicians, ENT specialist and GP's

4. Organize CME and CNE in the assigned private and government hospitals on a regular basis.

5. Expand and develop new customers in the territory.



Company Name
             : Hydel Sdn Bhd

Position Title

: Marketing Executive

Specialization

: Marketing/Business Development

Duration

             : Jan 2002 - Jan 2004

Monthly Salary

: RM 2500

Work Description: 
Develop and implement sales & marketing strategies to increase market share
Identify, qualify, drive through the pipeline and finalise suitable new business opportunities.

Develop and maintain a high level understanding of the service offerings of the client.

Provide leadership and training to sales team

Responsible for generating revenue in Malaysia.



Company Name
             : Zuellig Pharma

Position Title

: Sales Representative

Specialization

: Healthcare - Pharmacy

Duration

             : Jan 2001 – Dec 2001
Monthly Salary

: RM 1800

Work Description: 
RESPONSIBILITIES:
Take the lead role in selling products/services to prospective healthcare organizations along with managing distribution partners' activity within an assigned geographical region.

Responsibility for the sales process from initial point of contact (lead generation), presentations, proposals, through contract negotiations and execution. Meet minimum quarterly and annual sales objectives.

Work closely with the operational and tele-services teams, utilize relationships to ensure that product implementation schedules are met.

Facilitate strategic partners' resources to assist in the sales process.

Engage, equip, and lead all sales channels (including distribution partners) with appropriate training, tools, and strategy development .

EXPERIENCES GAINED:

Experience in selling tangible and services in Pharmaceutical industry. Recent sales experience to healthcare providers including pharmacy,hospitals and private clinics. skilled in use of internet, software applications including PowerPoint, Word. Excellent oral and written communication skills and knowledge of health care information technology


	Skills

	(Proficiency: Advanced - Highly experienced; Intermediate - Familiar with all the basic functionalities; Beginner - Just started using or learning the skill)

Skill

Years

Proficiency

3

Intermediate

2

Intermediate

1

Intermediate

1

Beginner

1

Beginner



	Languages

	(Proficiency: 0=Poor - 10=Excellent)
Language

Spoken

Written

Bahasa Malaysia

7

7

Chinese

7

7

English

7

7



	Text Resume / Additional Info

	Interests and activities
Swimming, reading and travelling.

Computer Application Software Knowledge:

1. Microsoft Office

· Words

· Excel

· Power Point

· Access

Pharmaceutical Sales Professional noted for cultivating new business,

broadening penetration within accounts, and achieving closure upon

completion of presentation. Relationship builder with wide range of

physicians, pharmacists, health care professionals, and hospital and clinic

administrators in the area of O&G, ENTs, Cardiology.

6 successful years in the promotion of pharmaceutical products with sales

and account management expertise and the perseverance to succeed in all

endeavors. Accomplished in identifying and capturing market opportunities

to accelerate expansion, increase revenues and improve profit contributions.

Exceptional presentation, negotiation, communication, and interpersonal

skills, along with positive rapport among healthcare and business

professionals throughout the industry. Work closely with team members and

specialty representatives to coordinate plans, strategies and programs.

Create business plans, including targeting lists, to better analyze data on

a routine basis and more effectively utilize resources.

Availability


: Immediately after notice period of 2 month(s)


	Job Preferences

	Expected Monthly Salary
             :S$ 4000
Willing to Travel


: Heavy
Willing to Relocate

: Yes
Possess Own Transport

: Yes


	

	


